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Subject to Protective 

::·:·:·:·:::::·:·:·:::::::·:·:::::::·:·:·:::::::·:·:·::::: .... ,., .... 

Unit Sales (M) l3.5 8.0 8.5 
Sales Dollars ($MM) $3.9 $3.s ''''Ht3.7 $2.7 
Standard Margin ($1\IM) $1.5 $1.4 t:: ::::: ... $1.5 $Lo··· $0.9 $0.9 
Standard Margin(%) 39.3% 38.0% : :40::4% .. 38.4% 35.0% 34.1 %, 

Jt is apparent from the infonnf.l.tl;~,1~''i''!i8.8:~~:i:~!~~t.the category is challenged 
from Remington's perspective/?\·Vith an ex'(Miji'ntial decline in unit sales 
volume on a year to year b~~~~~ R~~fngtq9js faced n'ith some very key 
impending decisions with r~~~~Ct)~9?the Jl9,g term future of the product 
category. Primary reasons':fh:Km~:4.¢c1in~jjf sales for the Model 7400/7600 
senes are: ··:;::;:::;::i''i]'i'@::::f'i''f 

• Unfavorable ge!~i~jii':;;~~Ji~~,;;;':~;;ions for the 7400/7600 category 
with respect trj§'ponsumer p~ferences geared toward bolt-action 
rifles .::'fii!['if'<'''·,,... .i[f 

• Favorable pr_,ci11g'fJtfhif4/fiilion rifles appealing to tile traditional 
repeating rt/i..~i~f!:§.(Qmer··:: :::::::r· 

• Dated de~/Vf9 //fth~''~f"<!Jf,#L 740017600 is 1101 competitive with today's 
product r/Jltringsfi e:"'ii'6:f:''Capable of handling magnum cartridges) 

• Poor r~ij.~tati~~·~ilr quality and reliability, particularly in the 1'Jtlodel 
7400 ~fdf&,,,.x:m:::-

• Lack o]'filili.iit::if<J..fUS through advertising efforts to promote tlte 
pro#jl,~Jl/Jd ilifilfile·'·consumer awareness 

.... , .. ,·.·.·.·,.·,·.·.·.·,·.·,·.·.·.·,·.·,·.·.·.·,·.·,·.·.·.·,····· 
'"""""""'""'" .. 

The tbll~Wijg::.~,yction will briefly address competttlve offerings in the 
centerfir.i;; ... rept%i~ijg@title category. It is important to note that the "other" 
caj;~~$Y!!~~~~¢.~t.eaftier in the section is comprised mostly of surplus military 
r~IP''lmportM'lfl assault rifle type configurations. Due to the scope of 
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