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The purpose of this call was to secure additional firearms
orders and fill-in ammunition.

Sigmund said that they had a very strong June, which was also
the month they had their dealer show, buit July has been soft.
They have published a new flyer for Augusit, and they expect
- the next two months to be strong.

Sigmund commented on how difficult it is to sell long guns
this year and was pleased when Moscherg dropped prices. He
said he would buy additional units, becausze of this and would
be able to sell them. This is what is needed, according to

‘ Sigmund, to help sell product in a pecor economy. He also
feels that Winchesters' Prime Time Promotion is useless.

Orders for 30 centexr fire rifles and €0 cases of nixed ammunition.

I'11 follow-up with Davidsons in September for additional
business,

Sigmund felt that the market place was ready for a new Remington
shotgun to replace or sell with the 1100. He did say however,

that it was a tall oxder as it would bﬂ difficult to improve

upon the 1100. |

Sigmund said that an 1100 in stainless steel would be a hot
scller and hoped we would consider it. We alsc discussed
screw in chokes for shotguns and Sigmund said that it was the
Winchester guns that didn't sell, but that the Winchester-
choke concept was good.
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