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MINUTE #23·1963 

Th• economic• ot test marketing 250 or the r1tle1 in 1964 were 
reviewed and are shown in Tabl• 2. Salea believe• the earnings 
can be increaaed b7 treating th• rirl• aa a specia1 case 
similar to the Model 40X, and 1•lling it at a special discount 
or lS~ and l~ instead or th• regular 2S% and 17~. The 
economics are ahown tor th• regular and 1pecial di1eounts and 
tor 1elling prices or $259.9$ and $274.95. The earnings 
+rom the high grade ritle mar be compared with that trom the 
Model 700 BDL Which are also shown in Table 2. Th• indicated 
profit margin of 14% or Net Selling at th~ $27~.95 ••lli~ 
price and apecial discount compares favorably with the lS~ 
profit margin or the Model 700 BDL. 

' 
Sales indicated the high grade r11'l• should not atrect Model 700 '1~t 
BDL sales aince the high grade rifle 11 a ver7 special one i~~· '''h 
a. d11'terent price cla... 'rhe Model 700 BDL oell• tor halt 3~·.'~k. , .. , 
the assumed price or the Model 700 High Grade. ~'. ';~:. > \", · ·:~k lH .·~~, 

r: ·a;~<~·/':~~= ~ ~~~ ;~·: 'L":·:·;:~~~~~>. l;~~~~~~'k/~:·· 
The Chairman indicated that the proposal out,11;~1;°))7 Sd~- ::,;y'' .,~t:~· ,,., .. 
and Research Will b• reviewed b7 Manage111ent:;:)to d•tl!~mine·:jth•}\ · 
course or action. _ .... ~ =~t \~:~; =~i~ -~~: · · -

1965 FIREARMS LIRE . ,,:r''~,,,:~r:::,., 'll~:::1''~:~11, 'E.,;; 1,; " 

• ( The Chairman 1tated ·~~hat th~.\miijor obJ.,cU .. ve or th• cneeting 
was to d1.scua~., r~q,om~,,ndatio#~ fAr.,,~,.,:.~1965 firearms line • 

,, •• o ~ ~ f~~ ".QJ.~~ ·::-.~,\ !. ~~ ~~l;-;-:h ~ f 
The r~co~~aatiot41 r:;;d,:,m Sa~'is, ttesearch, and Production are 
conta.~ed;~n ~~le,~ a .. JI:,~.~· The Chairman requested Sales, 

.J.~esear:i'.fi• ·~~~1rodu~t;io1'.l-i''to establish rrom the proposals in 
'!t~• att•cll~ table their untried recom111endation11 for the 1965 

.~~,;~~t~.·,,, ~ltf+',~;:m~~ li!q1' for discu.s.sion at the Januar1 meeting. The 
.~F'' ' ·\;~ .. :rt~oltiiii;e.rl4~t~~· 1hould include ao tar u possible th• develop-
.~~, ·~~~ m'~t e£P~p.se~ project or start-up expenditure and timing, 

.:~~;,·:~~;~$~~· ;~:, ;~~an~,: economica. 

;'~ ~~~~L. ,:·;~~'Th~:.'Chairman asked two additional items be considered upon which 
,~~' )~ · .. ;::~·,.,,,,~, Remington might capitalize: 
·~~t ~~if 

n~-- "~''" y~~~~~,d~·, 

• ---

Federal legislation is being considered to restrict the 
sale ot firearms through the mail. This may create a 
product void for the purchasers or such rifles. Th~ 
Sales Department was asked to consider 1f Remington can 
offer a product to profitabl7 suppl7 this market. 

Management has information that Winchester will manufacture 
brand name firearms for mail order houses in 1964. Thia 
indicate• Winchester's firearms busines1 ia in a serious 
a1tuat1on and the7 are resorting to extreme measures. 
Brand name manu.facture ia or no intereat to Remington. 
Therefore, the Chairman requested the emphasis continue 
to improve our qualit7 in order to exploit the ravora.ole 
market situtation we have created. 
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