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in our industry
e rifle market 15

Upon analyzing data supplied by various n:
, 1t can be concluded that the size of the 1996
approximately 1,050,000 units in annual sales.!
market 1s estimated to be about $315MM.

SAMMTI’s reporting of 1996 facto
not include several major U.S. manufact
decline of 12% in units and 10% in dollars
performance was significantly better 1 ]

all importers showed an industry
arevious year. 't Remington’s
irs, down only 7% in units
duct specific and primarily
600 repeating rifles and a late

gh value product with outstanding gross
Kemington’s M700 sales by nearly 40,000
though 1t was not cataloged. The upswing
historical sales records for total M700 unit

margins. This gun increm
units m the first year 1f
continued into much
shipments.

id however slow in the fourth quarter of 1996 with
ire rifles showing a 22% decline in units and a 21%
rth quarter of 1995, The trend continued in 1997
tformance down 23.7% in units and 27.3% in dollars
Remington performance was considerably worse,
9% in dollars'®. The reasons for this decline are:

ark Benelux - 1997, P.P.1 Research - 19935, BATTF Production 1995 and NSGA

g 1996,
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