BARBER - REM DOCSB0000749

market. Qur strategy is to quickly penetrate this mark
capable version of the 870 Express in 1998. Pricing and
product will be superior to the regular 870 Expr.
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For 1997, Reimngm ipaiing an increase in Express sales volume
of approximately 8% 2 Ty is strengthening business at the Marts
and strong “pull throug Promotions.

1995 1996 1997 1997

Actual Actual  Rev. 1K L£.0.
334 241 244 213
68.4 49.3 48.5 421
252 16.6 10.9 9.4
36.8 336 225 22.4

cing this segment are market prtcmg pressures, cost

Page 33

Subject to Protective ms v. Remington

BARBER - REM DOCSB0000749
MAEO000QO66E



